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ABOUT US

Key Successes Presence (PMAC)

Contact Us

Robert Cesaro
John Masaveg

Phone

(228)342-2651
(504)206-8774

Web

Robert.Cesaro@lmco.com
John.Masaveg@lmco.com

Louisiana

Mississippi

Louisiana – 120k Sq Ft

Mississippi – 220k Sq Ft

40 Miles 

Between Sites

➢ Capital Investing 

➢ Diversifying Product Lines
➢ Growing Internal/External Customers
➢ Maximizing State Influence

➢ Mining/Molding Local Talent
➢ Leverage Capabilities To Reduce Cost

We’re a multi-disciplined manufacturing environment that takes credit for utilizing its’ 

synergies to drive a cost-effective solution. 

Intro

mailto:Robert.cesaro@lmco.com
mailto:John.Masaveg@lmco.com
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Vision

Be the global leader in 
supporting our customers’ 
missions, strengthening 
security, and advancing 

scientific discovery.
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People

335
Facilities Worldwide

122,000 

Employees

65,000 
Engineers, Scientists 
and Technologists

Operating in

6,300 
International 
Employees

with

33 
Countries





66

LM Military and Veteran Support
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Economic Impact

Committed to a diverse and inclusive supplier base

13,300 +
Active Suppliers Across 

every U.S. state and
52 Countries

93% 
U.S. Supplier 

Footprint

$6.6B 
awarded to >7,300 small 

businesses 

7% 
International 

Supplier Footprint
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Top NAICS Codes (Small Business)
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Qualities Prime Contractors Seek in 
New Suppliers...

• Past performance with federal customer

• Experience with Lockheed Martin or other Prime

• Experience in one of our industries

• Quality certifications

• Security clearances

• Cybersecurity readiness 

• Socio-economic status

• Location

• Technology unique to their company, patented

• Differentiating factors

• Supplier of needed services
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Resources Available 

What We Buy and Corporate Agreements Directories

STEP Training

https://www.lockheedmartin.com/en-us/suppliers/information.html
https://www.lockheedmartin.com/en-us/suppliers/training.html
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Respond to a RFQ/RFP

• Be responsive…submit no-bid response if you choose 

not to compete

• Read and understand every element of request:

•Terms & Conditions
•Quality & Delivery Requirements

• Ask for clarification or an extension if necessary

• Always return calls and emails promptly
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Perform

Cost – Quote full costs

 Quality – 100% in everything you do!

 Delivery – On time, every time
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Steps to Market to Lockheed Martin

1 Do your Homework 

and Identify a Target

2
Complete the Supplier 

Marketing Portal

3 Meet Influencers

https://www.lockheedmartin.com/en-us/suppliers/supplier-diversity.html

4 Subscribe to SBIR/ 

STTR Distribution

5 Bring Opportunities to 

Us

4
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Steps to Become a Protégé to Lockheed Martin

Lockheed Martin Supplier Site

http://www.lockheedmartin.com/us/suppliers/govt-programs/mentor.html

1 Ensure your firm qualifies to be a 

Protégé in the DoD Mentor-Protégé 

program. Program link. 

2
2 Email supplier.communications@lmco.com if 

interested in becoming a potential protégé. 

Include: D&B number, diversity status, 

expertise, experience, certifications. Great 

preference is given to current LM subcontractors 
and companies who have been in existence a 

5+ years to ensure financial stability.

http://www.lockheedmartin.com/us/suppliers/govt-programs/mentor.html
https://business.defense.gov/Programs/Mentor-Protege-Program/
mailto:supplier.communications@lmco.com
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Innovate with Lockheed Martin through the SBIR Program

Lockheed Martin Small Business Innovation Research (SBIR) Site

https://www.lockheedmartin.com/en-us/suppliers/sbir.html

1 Click HERE to self-

register your company 

into the LM SBIR distro 

list

2
Email SBIR chart located 

on SBIR Site for tech that 

does not fit into a current 

solicitation

3
For firms with other than 

SBIR interests, see 

“Avenues for High Tech 

Firms” on website

https://www.lockheedmartin.com/en-us/suppliers/sbir.html
https://www.lockheedmartin.com/en-us/suppliers/sbir/sbir-contact.html
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• Artificial Intelligence

• AR/VR/MR

• Autonomy & Robotics

• Blockchain

• Advanced Communications

• Cyber Security

• Data Analysis

• Digital Transformation

Partnering with Companies Developing Disruptive, Cutting-
Edge Technologies - LM Joint Ventures

https://www.lockheedmartin.com/en-us/who-we-are/lockheed-martin-ventures.html

• Nextgen Electronics

• Hypersonics

• IOT/Edge Computing

• Advanced Materials

• Advanced Manufacturing

• Quantum 

• Sensors

• Space Technology

Lockheed Martin Ventures Focus Areas
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Technology Collaboration
• Supports Technology Solutioning across LM through various external partnering approaches including 

joint development, with commercial firms of all sizes and maturities 

• We identify innovative technologies and disruptive business models and lead collaborations to develop 
and deliver next-generation products, capabilities and services

• Send an email to dean.a.warner@lmco.com 

Entrepreneurial Network
• Lockheed Martin’s longest standing challenge, led by Sikorsky Innovations, supports revolutionary 

ideas, ventures and innovators

• We advance technology by collaboration with startups, small businesses, universities

• Awardees have an opportunity to partner with an industry leader
• Email echallenge.rms@lmco.com 
• Website:  lockheedmartin.com/echallenge 

Other Avenues to LM for High-Tech Firms

High-Tech Firms Have Opportunities Outside SBIR 

mailto:dean.a.warner@lmco.com
mailto:echallenge.rms@lmco.com
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• Nearly all new U.S. weapons 

systems have “critical” 
cybersecurity problems, 
auditors say

Stay Protected

• It is imperative for businesses to make the investment to protect 

their infrastructure from cybersecurity risks and threats 

• Assess your compliance to cyber regulatory requirements and 

understand your cyber risk posture: Cybersecurity Compliance 
and Risk Assessment

https://www.lockheedmartin.com/en-us/suppliers/cybersecurity.html

https://www.lockheedmartin.com/en-us/suppliers/cybersecurity.html


19

Helpful Resource

https://www.lockheedmartin.com/en-us/suppliers/cybersecurity.html
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